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Municipal 
Development 
Costs
New this year:

s A historical comparison comparing 
the actual cost increases since 
the survey’s first publication in 
2000 to the average increase in 
the CPI over this time period

Some Positive 
Highlights to Note:

s One municipality managed to 
keep their cost increases below 
the rate of inflation over the ten 
year period from 2000 to 2010

s	 Processing times have 
remained generally stable with 
increases in 4 municipalities 
offset by a decrease in two

s	 Four cities have lowered their costs 
and one held costs at the 2008 level

s	 Increases in Development cost 
charges for improving municipal 
infrastructure appear to be leveling 
off with 9 municipalities lowering 
versus 5 increasing the charges

s	 Business to Residential Tax 
ratio’s have shown a significant 
improvement since 2008 
with half of the municipalities 
meeting the ideal ratio of 
3 to 1 compared to only 5 
municipalities surveyed in 2008

 

Some Not-So-Positive 
Highlights:

▼ Compared to the rate of inflation 
from 2008 to 2010 (just over 
1% per annum), 15 out of 20 
municipalities have posted 
increases in excess of the annual 
inflation rate, in one case an 
increase representing a 70% hike 
in costs over this 2 year period

▼	 Letters of credit and other 
forms of refundable security are 
becoming excessive which will 
become more of an issue in today’s 
credit-restricted environment  

Emerging Trends

s		The gap between the average 
cost of $340,000 per jurisdiction 
and the lowest cost municipality 
has narrowed it’s rate of increase, 
totaling $199,000 this year, up 
slightly from $180,000 in 2008

The Vancouver Chapter of the National Association of Industrial and 
Office Properties (NAIOP) is pleased to present the 2010 edition of 
their Commercial Development “Report Card”
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On the fifth anniversary of the Office survey which 
began at the eve of the new millennium in 2000, 

we find ourselves in a time of uncertainty with mixed 
signals from industry and government providing no 
clear direction of where the economy is headed.   With 
the rapid rise in real estate values to their pre-recession 
levels, Vancouver has experienced positive year-to-date 
absorption and an increased level of leasing and sales 
activity in the office market.  Despite the dramatic 
rebound from the 2009 lows, overall vacancy in the 
Vancouver office market continued its upward trend.  
The current office vacancy rate is 8.4% compared to 
6.9% a year ago.  A leading cause of this increase in 
vacancy is the large number of new completions coming 
to market in the suburban markets.  Despite this 
imminent upswing in the vacancy rate and storm clouds 
on the economic horizon, Vancouver has emerged from 
the 2009 recession relatively unscathed and poised to 
capitalize on the recovery as it takes hold.

The Survey, which is distributed to 20 communities 
within the Lower Mainland, requires each municipality 
to identify the costs and processing times associated with 
the parameters of the case study outlined within this 
article. For 2010, the development project was, as per the 
previous Surveys, the construction of a 2 storey, 50,000 
square foot office building on 2.5 acres of land requiring 
both subdivision and rezoning. 

As this is the five year mark, we thought it would be interesting to 
show the costs we first reported back in 2000 at the Survey’s inception 
to give some historical interest of the increases (or decreases) compared 
to the CPI which has ranged between .08% and 2.9% since 2000 and 
averaged 1.8% during the time period.  We are sure you will find these 
particular results quite informative.

In producing this annual publication, NAIOP strives to provide its 
membership and the business community as a whole with a reference 
tool that quantifies the costs and processing times associated with typical 
development projects within Metro Vancouver municipal jurisdictions. 
Moreover, we believe the Survey can be utilized by the municipalities, 
whose active participation makes this survey possible, as a gauge for their 
own development costs and approval processes. 

Promotional suPPlement

Left right: Broadway Tech Centre Building 
#5, Willingdon Park phase 8. Below Ritchie 

Bros Auctioneers Head office.
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Office Development Scenario

This year’s survey was 
based on an office 

development scenario, the 
construction of a 2 storey 
50,000 square foot Class B 
office building on 2.5 acres 
of land. Municipalities 
received a “development 
proposal” where rezoning, 
subdivision, development 
permit and building 
permit approvals would 
be required. They then 
reported on development 
costs and approval times 
according to their usual 
standards and processes. 

20 municipalities were asked to 
process this mock development scenario 
through their planning departments to 
assess the approval times and overall costs 
associated with granting building permit 
approvals for the development. 

This level playing field provides 
meaningful comparison to actual building 
and development permit requests made 
by industry, and holds municipalities 
accountable for delivering on promises 
to efficiently process development 
opportunities in their respective 
jurisdictions.

All municipalities were provided with 

an opportunity to review and comment on 
the results prior to publication. Please note 
that the Survey results are based solely 
on the responses of the municipalities. 
The Metro Vanacouver water and sewer 
charges, returnable security deposits, and 
letters of credit have been broken out as 
separate items for comparative purposes 
but have not been included in totals 
due to regional variation in methods for 
calculating these items. (See detailed tables 
on pages X)

Subject Property is currently:
• Not subdivided
• Zoned Residential

• 2.5 Acres

Development Proposal
•  2 storey 50,000 square foot office 

building
•  Interior lot with 295 feet of frontage 

on dedicated municipal roadway
•  Net size of 2.0 acres after road and 

other dedications

Required Municipal Processes
• Rezoning
• Subdivision
• Development Permit
• Building Permit 

Construction Costs
•  $132 PSF for the Building 

($6,600,000)
•  $12 PSF for site improvements 

($600,000)
•  $600,000 for street and drainage 

improvements (not DCC rebateable)
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R e l a t i o n s h i p s  To  B u i l d  O n

Ventana
Construction Corporation

109-3855 Henning Drive
Burnaby B.C. 
V5C 6N3

604.291.9000
604.291.9992

Telephone
Fax
www.ventanaconstruction.com

Moose Jaw Multiplex; LEED Gold

Ritchie Bros. Head Office; LEED Gold

Future Shop- Scott Road

180 West Eplanade; LEED Certified

● Pre-Construction Services
● Sustainable Design Build
● General Contractors
● Construction Managers
● Private Public Partnership

Our Services Include: 

OpenRoad Lexus- Richmond; LEED Gold

Ventana is an open shop 
Construction Manager 

and General Contractor
committed to 

sustainable building principles

Moose Jaw Multiplex; LEED Silver
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Burrard Landing at Vancouver’s New Convention Centre

Sheldon Scott*
DIR  604 662 2660

•	Spectacular location in the Central Business District 

•	Preleased to some of the City’s best restaurants, eateries, pubs and cafes 

•	Waterfront opportunities remain available

Dollarton Landing/Dollarton Business Park, North Vancouver

Terry Thies*
DIR  604 661 0845

•	North Vancouver’s largest commercial strata development: 135,000 SF + 
80,000 SF respectively 

•	Consulted with developer, municipality and architect on functional design 
and effective zoning resulting in a successful project

Golden Ears Business Centre, Pitt Meadows

Chris Morrison
DIR  604 661 0875

•	Minutes from Highway 1, Port Kells, CP Intermodal Yard and the South 
Fraser Perimeter Road 

•	Various build to suit opportunities on 95 acres 

•	Building 100 now under construction, from 2,625 - 75,682 SF available

13913 Fraser Highway
Surrey

John W. Gee*
DIR  604 661 0819

•	Over 160,000 buildable square 
foot multifamily residential 
development site 

•	Located in the City of Surrey on 
Fraser Highway, minutes from 
Highway 99 and 
King George Highway 

•	Asking Price: $3,800,000

Matt Saunders
DIR  604 661 0802

Chris MacCauley
DIR  604 662 2667

Owen Yates
DIR  604 661 0803

Scott Smith
DIR  604 662 2695

Jameson House Office
Vancouver

John Freyvogel
DIR  604 661 0806

•	Own rarely available, high quality, 
brand new office space in 
Downtown Vancouver  

•	Floors can be purchased together 
or individually to offer between 
6,000 - 28,000 SF 

•	Highly functional floorplate 
sizes, layouts and views create 
attractive work spaces

Simon Lim*
DIR  604 661 0882

www.dollartonbp.com

Colliers International

200 Granville Street, 19th Floor, Vancouver, BC, V6C 2R6 | 1 604 681 4111 | www.colliers.com/vancouver

This document/email has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees, representations or warranties of any kind, expressed or implied, regarding the 
information including, but not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries as to the accuracy of the information. Colliers International excludes unequivocally all inferred 
or implied terms, conditions and warranties arising out of this document and excludes all liability for loss and damages arising there from. This publication is the copyrighted property of Colliers International and /or its licensor(s). © 2010. 
All rights reserved. This communication is not intended to cause or induce breach of an existing listing agreement. Colliers Macaulay Nicolls Brokerage Inc. (Vancouver). *Personal Real Estate Corporation.  PO # 10912.

Accelerating your 
development’s success 
from the ground up.

PROJECT MARKETING EXPERTISE

FOR LEASE

FOR SALE

Occupancy Scheduled for Spring 2011

FOR SALE

Court Ordered Sale

FOR SALE

FOR LEASE

Light Industrial and Office Strata

Brand New Industrial Business Park
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Economy

British Columbia is embracing 
2010—the recession has passed, the 
Winter Olympics were a success, and 
strong economic growth is anticipated 
for the future.  In 2009, BC was 
overwhelmed by its most significant 
economic downturn since 1982 and 
faced an uncertain economic future.  
Only one year later, BC is poised 
to keep pace with Canada’s expcted 
GDP growth through 2010 and 2011, 
projected at 3.3% and 3.2%.  

Both BMO Capital Markets and 
RBC Economics agree that a leading 
factor in BC’s economic recovery is 
the rebound in commodity prices 
and demand.  Both oil and forestry 
product pricing have seen tremendous 
growth since their recessionary lows.  
RBC reports that lumber prices have 
recently hit a four-year high after 
falling to a 19-year low only one 
year ago. The leading driver of this 
forestry turnaround is the increase in 
housing starts both domestically and 
internationally. The resale housing 
market in BC has rebounded and 
housing prices increased 30% from the 
depth of the recession to recent record 
levels.  Part of the improvement in the 
housing market is being attributed 
to the large number of consumers 
who rushed their housing purchases 
to beat the June 30th HST deadline.  
Consequently, BMO predicts housing 
sales to drop off in the latter half of 
2010.

Overview
The increasing level of confidence in 

the Canadian economy has sent positive 
reverberations through the Vancouver 
real estate market.  Vancouver has 
experienced positive year-to-date 
absorption and an increased level of 
leasing and sales activity.  Despite these 
signs of recovery, overall vacancy in the 
Vancouver market continued its upward 
trend.  The current office vacancy rate 
is 8.4%, up from 7. 9% in the first 
quarter and 6.9% a year ago.  A leading 
cause of this increase in vacancy is 
the large number of new completions 
coming to market in the suburban 

markets.  More than 565,000 square 
feet (sf) of space has been brought to 
market since the beginning of 2010—
much of which is situated in Burnaby 
(more than 80%).  

Vancouver’s CBD has continued 
its positive performance in 2010 with 
decreased vacancy, positive absorption, 
and increased leasing performance.  
In the second quarter alone, more 
than 255,000 sf of space was leased in 
the Financial Core.  A contributing 
factor to this improvement is the 
turnaround in employment growth.  
BC’s unemployment rate is projected to 
drop 40 basis points to 7.2% through 
2010, with annual employment growth 
of nearly 2.0%.  This employment 
rebound has initiated expansion of 
tenant space requirements and is 
forecasted to continue through 2011.  
With no new construction in the CBD, 
the market will continue to tighten.   

Outlook
Vancouver’s office market outlook 

BEAT ON THE STREET

“The downtown market contiunues 
to be tight, with many large 
pockets of space remaining in the 
suburbs.  Office space demand from 
American-based companies remains 
slow, with an improvement required 
south of the border before any 
noticable rebound can be expected.”

– Bart Corbett, Senior Vice President

BC ECONOMIC INDICATORS

2009 2010F 2011F

GDP Growth -2.3% 3.9% 3.9%

CPI Growth 0.0% 1.9% 2.3%

Unemployment 7.6% 7.2% 6.6%

Employment Growth -2.3% 1.9% 2.0%

Source: BMO Capital Markets

MARKET FORECAST

VACANCY improved from 5.0% in Q1 to 4.6% in Q2 in the CBD  

ABSORPTION – more than 80,000 square feet of positive absorption 

was posted downtown in Q2
 

DEVELOPMENT – Over 486,000 square feet of new space has 

been brought to market in 2010 
 

➡
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remains positive.  Despite potential 
storm clouds on the horizon, economic 
recovery continues to take hold and 
real estate indicators are following 
suit.  Although the vacancy rate is 
projected to rise due to new suburban 

construction and the prospect of a 
new office tower completed in the 
downtown core, Vancouver has emerged 
from the largest economic downslide 
since 1982 in a relatively advantageous 
position. 

As an indication of what the 
future could bring, NAIOP 

included a section within its survey 
on future policy directions and 
changes to existing policies that 
were under consideration at the time 
of publication. 

This information comes with 
a general disclaimer that all or a 
majority of these potential changes 
are subject to either council or staff 
approval and final drafting.  To the 
right are some highlights of what 
could be coming in the near future 
to a jurisdiction near you.

Future Trends Municipality Upcoming Planned Policy changes 

New Westminster

Downtown Community Plan recently completed, working on Queensborough Com-
munity Plan.  The Downtown Community Plan has policies that encourage commercial 
development within the neighbourhood.  The Queensborough Community Plan will also 
provide policies and strategies that guide future commercial and industrial through a 
new land use map

City of North Vancouver Staff is beginning work towards updating the OCP with adoption scheduled for 2012.

District of North Vancouver Zoning regulations are being re-written for new business friendly industrial zones to 
provide greater flexibility and allow for more intensive use of the land

Richmond
The City is currently in the process of commissioning an employment lands study 
examine whether the city has adequate lands to meet the growth projection to 2040.  
The study will inform the ongoing OCP review.

Port Moody Nearing completion of OCP Review 2010.

Coquitlam
City staff will be moving toward the electronic review of development permit 
applications.  
We will be adopting new, simplified industrial zones
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Market/Submarket Inventory
No. of
Bldgs.

Overall
Vacancy 

Rate

Direct
Vacancy

Rate

YTD
Leasing
Activity

Under 
Construction

Q2 2010
Construction
Completions

Q2 2010
Overall

Absorption

YTD
Overall

Absorption

Downtown Vancouver 23,822,187 184 4.6% 3.6% 0 81,948 69,529

Broadway Corridor 5,223,354 92 4.4% 3.7% 0 -27,322 -29,215

Central 29,045,541 276 4.8% 3.6% 832,275 0 0 54,626 40,314

Burnaby 9,607,059 113 13.1% 11.4% 264,018 -51,023 -20,719

Richmond 4,365,067 75 17.6% 14.6% 0 14 ,987 -7,533

North Shore 1,523,825 34 5.3% 4.6% 0 19,037 25,897

New Westminster 1,039,147 26 13.7% 12.2% 0 -2,927 10,528

Surrey 3,246,638 43 15.3% 15.3% 0 9,130 9,130

Suburbs 19,328,339 287 12.4% 12.3% 833,273 0 264,018 -21,423 17,303

VANCOUVER TOTAL 48,827,277 567 8.4% 7.1% 1,665,548 0 264,018 33,203 57,617

Market/Submarket Statistics

Christine Campbell
Sales Manager
Western Investor/ BIV Media Group_

Full page ad: 10.25” x 15”
Client: Cathy Furnival
Cushman & Wakefield LTD.

Whether you’re a first time buyer or a seasoned investor,
Cushman & Wakefield offers a full range of services to help you
meet your strategic goals.
With more than 538 employees in 16 offices across Canada
and resources that span the globe – Cushman & Wakefield has the
expertise and market knowledge to handle any assignment in any
corner of the country.
No matter where you are…We’re There.

WE’RE THERE

TORONTOOTTAWAMONTREALHALIFAXVANCOUVEREDMONTONWINNIPEGCALGARYLONDON

www.cushmanwakefield.com

Western Investor_Full page Ad.:Layout 1  10/7/09  3:25 PM  Page 1

When you need a commercial real estate advisor who 
understands your business as well as the market, only one firm 
has the depth and breadth of industry-specific experience to 
respond to your needs.

With more than 538 employees in 16 offices across Canada
and resources that span the globe – Cushman & Wakefield has 
the expertise and market knowledge to handle any assignment 
in any corner of the country.

No matter where you are… We’re There.

www.cushmanwakefield.com

ToroNTo
oTTaWa

moNTreal
halifax

vaNCouver
edmoNToN

WiNNipeg
Calgary
loNdoN

We’re there
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2008 
Rank

2010 
Rank

Municipality Subdivision
PErmit Feed

Site 
Profile
Fees

Building 
Permit Fees

Servicing 
Agreement 

Fees

DCC Charges DCC 
Charges 

per Square 
Foot

Sewer 
Hookup Fees

Water 
Hookup 
Fees

Landscaping 
/ Street 

Improvement 
Fees

Development 
Permit Fees

Rezoning 
Application 

Fees

GVRD / 
GVSDD / FVRD 

Charges

Returnable 
Security  

Deposits / 
Letters of 

Credit

Other Fees Taxes # 2010 TOTAL 
(Excluding 

GVRD Fees & 
Taxes)*

2008 TOTAL Percentage 
Change

2000 Totals Percentage Change 
from 2000

Equivalent Annual 
Average Inflation 

Rate

2 1 Burnaby $1,868 $100 $63,408 $24,916 $0 $0.00 $17,650 $9,400 $0 $15,120 $4,363 $40,550 $0 $990 $66,195 $137,815 $118,120 17% $60,144 129% 8.7%

3 2 City of White 
Rock 2

$1,155 $0 $52,558 $14,500 $62,893 $1.26 $2,500 $0 $0 $2,000 $2,520 $40,550 $324,000 $50 $61,404 $138,176 $139,613 -1% $104,386 32% 2.9%

1 3 New 
Westminster 4

$705 $50 $50,850 $25,620 $33,500 $0.67 $20,000 $10,000 $1,800 $2,687 $3,514 $40,550 $0 $0 $94,185 $148,726 $134,460 11% $66,605 123% 8.4%

6 4 Pitt Meadows $1,082 $0 $64,800 $9,000 $115,298 $2.31 $500 $300 $0 $1,706 $2,345 $40,550 $0 $0 $79,695 $195,031 $200,016 -2% $114,216 71% 5.5%

4 5 Chilliwack $720 $50 $54,517 $8,000 $132,197 $2.64 $160 $80 $0 $581 $2,329 $0 $0 $0 $60,643 $198,634 $192,440 3% N/A N/A N/A

5 6 Port Moody $2,821 $69 $51,225 $36,000 $55,154 $1.10 $159 $12,000 $0 $10,442 $11,457 $40,550 $600,000 $36,000 $64,906 $215,327 $125,178 72% $101,475 112% 7.8%

7 7 Maple Ridge $2,329 $0 $45,088 $24,000 $163,428 $3.27 $18,200 $7,600 $0 $2,348 $4,527 $40,550 $0 $0 $77,486 $267,520 $278,856 -4% $127,711 109% 7.7%

8 8 Delta $435 $0 $42,930 $24,000 $124,506 $2.49 $35,000 $50,000 $6,000 $1,100 $3,029 $40,550 $0 $0 $68,672 $287,000 $224,508 28% $198,709 44% 3.8%

10 9 District of North 
Vancouver 6

$1,600 $0 $71,633 $24,491 $174,856 $3.50 $17,593 $17,000 $0 $3,675 $5,075 $30,250 $169,500 $1,590 $56,984 $317,513 $317,357 0% $238,648 33% 7.4%

20 10 Port Coquitlam 3 $750 $200 $57,810 $24,000 $187,525 $3.75 $31,000 $15,000 $0 $1,200 $6,395 $40,550 $0 $700 $90,481 $324,580 $279,055 16% $222,435 46% 3.9%

15 11 West Vancouver $4,000 $0 $59,675 $18,000 $229,900 $4.60 $15,000 $3,800 $0 $0 $7,000 $30,250 $0 $0 $31,913 $337,375 $316,925 6% $329,010 3% 0.3%

16 12 Township of 
Langley 5

$1,700 $0 $50,807 $30,500 $252,835 $5.06 $6,500 $2,000 $0 $5,745 $10,000 $40,550 $0 $500 $60,250 $360,587 $347,909 4% $161,415 123% 8.4%

14 13 Langley (City) $1,100 $0 $48,823 $27,000 $214,699 $4.29 $26,000 $31,000 $0 $7,145 $4,512 $40,550 $0 $960 $56,323 $361,239 $315,236 15% $132,094 173% 10.6%

12 14 Mission1 $1,518 $100 $47,852 $30,000 $283,252 $5.67 $4,500 $1,100 $0 $2,213 $4,221 $3,725 $500,000 $902 $95,469 $375,658 $361,166 4% N/A N/A N/A

13 15 Coquitlam $2,500 $0 $56,853 $0 $280,697 $5.61 $0 $0 $20,400 $5,752 $22,735 $40,550 $180,000 $2,500 $99,210 $391,437 $361,796 8% $293,991 33% 2.9%

18 16 City of North 
Vancouver

$310 $100 $53,054 $28,250 $266,402 $5.33 $40,000 $20,000 $12,050 $0 $5,472 $30,250 $360,000 $0 $64,667 $425,638 $340,120 25% $335,719 27% 2.4%

17 17 Abbotsford $1,800 $0 $40,105 $25,800 $357,962 $7.16 $150 $63 $50,355 $3,368 $5,128 $52,070 $515,000 $0 $83,490 $484,731 $488,874 -1% N/A N/A N/A

19 18 Vancouver7 $41,400 $0 $29,434 $0 $385,000 $7.70 $21,153 $32,447 $384 $11,284 $16,696 $22,150 $600,000 $1,701 $64,553 $539,499 $445,233 21% $202,460 166% 10.3%

11 19 Surrey $1,752 $0 $157,289 $38,010 $361,500 $7.23 $0 $0 $0 $5,127 $4,835 $40,550 $0 $0 $48,707 $568,513 $451,741 26% $280,375 103% 7.3%

9 20 Richmond 8 9 10 $765 $0 $51,103 $24,000 $561,000 $11.22 $11,800 $10,800 $0 $6,780 $2,375 $40,530 $0 $0 $55,202 $668,623 $556,317 20% $193,423 246% 13.2%

1 Mission - responded with “variable” for costs, estimates are based on response to 2008 survey 
2  White Rock  - Water Service is 3rd party through EPCOR. Increase from 2008 Survey 
3 Port Coquitlam - DCC’s assumed Area 1, (Area 1= $187,525 and Area 2= $833,294) Decrease from 2008 Survey 
4 New Westminster - DCC’s assume City not Queensborough ($33,500 for Mainland, $255,500 for Queensborough) 
5 Township of Langley  - DCC Rate currently $204,438 until October 21st 2008, revised DCC’s of $252,837 used. 
6 District of North Vancouver Water Hookup charges does not include admin/inspection/design/survey charges (12% add’tnl), contingency and GST (25%) 
7 DCC rates vary in the City from $1.90 to $22.20 per square foot, standard City-wide rate of $7.70 used 
8 The City has multiple GVS&DD rate areas.  Higher East Richmond rate used for consistency with previous years Survey 
9 A DP would not be required for this development unless located in City Centre. 
10 City of Richmond has single DCC rate for Office.  Other jurisdictions have multiple rates depending on location which can significantly skew the resulting total costs (see Port Coquitlam and New Westminster for examples) 
# Based on 2010 Business Class mil rates using scenario values of $6,600,000 of building/site improvements - see Mil Rate Table for additional details.

1 Foundation permit can be issued while remainder of permit is processed      

2008 
Rank

2010 
Rank

Municipality Pre-Application Design 
Review (days)

Rezoning Process 
(days)

Development Permit 
Process (days)

Subdivision Approval 
(days)

Building Permit 
(days)

2010 Approval 
Timing

2008 Approval Timing Percentage Change

METRO VANCOUVER

1 1 Abbotsford N/A 30-90 Concurrent Concurrent Concurrent 90 90 0%

1 1 Chilliwack N/A 30-90 Concurrent Concurrent Concurrent 90 90 0%

2 2 Surrey N/A 30-90 Concurrent Concurrent < 30 120 120 0%

2 2 Langley (City) N/A 30-90 Concurrent Concurrent < 30 120 120 0%

2 2 Burnaby Variable 90-120 Concurrent Concurrent Concurrent 120 120 0%

2 2 Township of Langley N/A 90-120 Concurrent Concurrent Concurrent 120 120 0%

2 3 Pitt Meadows 5 30-90 Concurrent < 30 < 30 150 120 25%

3 3 Richmond 5-10 120-150 Concurrent Concurrent Concurrent 150 150 0%

3 3 Delta 2 90-120 Concurrent Concurrent < 30 150 150 0%

4 5 Coquitlam 1 15 90-120 Concurrent Concurrent < 30 150 180 -17%

3 4 Port Coquitlam N/A Over 180 Concurrent Concurrent Concurrent 180 150 20%

4 4 Mission 5 30-90 Concurrent Concurrent 30-90 180 180 0%

4 4 Port Moody <30 150-180 Concurrent Concurrent Concurrent 180 180 0%

4 4 City of White Rock 7 30-90 Concurrent Concurrent 30-90 180 180 0%

5 5 District of North Vancouver 30 90-120 Concurrent Concurrent 30-90 210 210 0%

5 5 Maple Ridge N/A 90-120 Concurrent Concurrent 30-90 210 210 0%

6 6 City of North Vancouver 3 120-150 Concurrent Concurrent 30-90 240 270 -11%

5 7 New Westminster N/A 120-150 Concurrent Concurrent 90-120 270 210 29%

7 7 Vancouver 1 Over 180 30-90 Concurrent Concurrent 270 270 0%

4 7 West Vancouver N/A 150-180 Concurrent Concurrent 30-90 270 180 50%

Timing

Increase from 2008 Survey
Decrease from 2008 Survey

Increase from 2008 Survey
Decrease from 2008 Survey

Municipal Fees
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Fees and Approval Times

For 2010, the development project 
was, as per the previous Surveys, 

the construction of a 2 storey 50,000 
square foot class B office building on 
2.5 acres of land. See page 3 for the full 
description of “The Scenario”.

Municipal Development Costs
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287,000
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Municipal Development Costs
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Municipal Approval Times

Fees and Schedule

The total fees levied by each 
municipality for the construction 

of a 50,000 square foot office building 
development (as described on page 3) 
are presented on the left, above. On the 
right, the total approval times – from 
application date to Building Permit 
– are shown. Approval time frames 
shown can and will extend beyond 
the periods noted if the developer 
does not supply necessary information 
with the initial application or respond 
to requests for additional detail or 
clarification in a timely manner. 
Carrying costs (interest and taxes) 
represent a considerable component 
of pre-construction expenses and 
additional time spent in the municipal 
approval process increases those costs.

When it comes to solving your issues,

we do all the heavy lifting for you.

environmental 

Our practical management and planning approach

works to reduce your risk, cost and aggravation.

Pottinger  Gaherty

 ENVIRONMENTAL CONSULTANTS

1.888.557.8848

pggroup.com

Municipal  Approval Times
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Municipal Fees and Approval Times
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Development Costs Percentage Change 2008-2010Development Costs Percentage Change 2008-2010

Fee Changes 2008 to 2010

The graph on right illustrates the 
percentage change in development 

fees levied by each municipality between 
2008 and 2010.  Of the 20 municipalities 
that responded to the survey, 15 reported 
a wide range of increases ranging from 
3% to over 70%.  Four municipalities 
reduced fees while one held costs the same 
over the time period.   

CPI Comparison March 
2000 to March 2010

West Vancouver deserves kudos for 
limiting the increases in their fees 

to less than the rate of inflation since 
2000.  A clear pattern can be observed 
with regards to development cost 
increase variations.  The graphic shows 
that an initial cluster of municipalities 
managed to limit their increases to 
between 2 and 3 times CPI (primarily 
the suburban locations).  The next clear 
grouping occurs between 3 and 5 times 
CPI (municipalities that have generally 
experienced higher growth) with one 
outlier at more than 7 times CPI. 
Over this time period, the “All Goods 
Consumer Price Index” in the Greater 
Vancouver Census Metropolitan Area 
increased by 1.83%.  (Source: BC Stats)

Build
 Business

BIV Media Group offers targeted 
business intelligence to keep you 
in the loop so you can build your 
business.

www.biv.com/aboutbivmg.asp
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2010 ICON MR. ROBERT LEE

by John Conicella

25 years ago on a typical frigid winter day in Winnipeg, I decided that I knew what I 
wanted to be. Although I was in my second year of architecture school, I was convinced 
that I wanted to be a real estate developer. 

Vancouver

 The Lee Legacy

Today it is a beautiful, sunny September morning on the West Coast, and I am about to meet with Mr. Robert H. 
Lee, the founder and Chairman of Prospero International Realty Inc. The reason behind the meeting? NAIOP’s 
Vancouver Chapter has selected Lee as our 2010 NAIOP Icon, and I have the personal privilege of meeting and 
interviewing him.

The Education
Few of us can look back and pinpoint a single de�ning moment that forever changed our life, but for Lee that moment 
is crystal clear – it came in his early adolescence while enrolled in grade 9 at King Edward High School in Vancouver. 
Lee explains how this is the time when he encountered a proverbial “fork in the road.” He recounts how this is the time in a young students’ life when you have 
to make a decision as to whether to take courses in preparation for university, or work ready courses “such as wood class or typing”. Despite an assumption that 
he would work in the family business with his father, and counter to the advice given to him by his high school councilors who viewed his grades as insuf�cient 
to warrant acceptance into university, Lee made the decision to attend university preparation courses. “For some reason,” Lee says, “I just knew that I should 
take the university preparation classes instead.” That single decision would forever change the course of Lee’s life. He would later go on to graduate from UBC 
in 1956 with a Bachelor of Commerce degree.  

Many times during our conversation Lee modestly uses the word “lucky” to describe many aspects of his success.
He tells me how, at 24 years of age, he was thrust into the position of running the family business, which by this
time had become the largest bamboo drape importer in Canada. Around this same time the family began to
acquire signi�cant real estate holdings, and Lee recollects that he was lucky because he “could have lost it 
all with [his] limited experience.” He goes on to say that in hindsight he could not imagine putting that 
burden on his own children at that age under the same circumstances.

Even today he says he is still learning, whether it be by serving as a member on various boards, keeping 
up-to-date on the latest market information, or by attending mandatory real estate upgrade courses.

The Pioneer
My generation is familiar with the Asian in�uence on Vancouver and speci�cally the real estate market in the 
post-Expo era. Similarly, we are well versed with the most recent real estate rush in the mid-1990’s leading up 
to the 1997 handover of Hong Kong to China.  Most of us, however, are probably not as familiar with the �rst 
in�ux of Asian real estate investors that, according to Lee, has its roots in the tumultuous landscape of 1960’s 
China. During this time there were serious concerns that China was going to overtake Hong Kong, these concerns 
were further agitated by The Great Proletarian Cultural Revolution - a violent mass movement that resulted in social, political 
and economic upheaval in the People’s Republic of China starting in 1966. Destiny would link Lee, a Chinese speaking, recent 
UBC graduate with a real estate broker license, with overseas investors seeking a safe real estate market.  Looking back, Lee 
ultimately credits his ability to establish a relationship with the new investors to his ability to speak their language, and to his
father who forced him to take Chinese lessons for 12 years. These initial relationships that Lee established would grow to 
become the foundation of Vancouver’s connection with the Asian investor for the next �ve decades.

The Innovator
The 1980’s were a devastating time for the real estate industry. Thinking the slow period was going to continue for some time, Lee decided to join the UBC 
Board of Governors for a three-year term. Twenty-six years later he not only remains as Chairman, but he is also the founder of the UBC Properties Trust. 

Recently, references to market residential land leases and mezzanine �nancing as �nancial investment vehicles have become commonplace in our industry. 
Indeed, one could even say that they have been adopted as normal business practices.  The origin of both of these concepts, however, can be traced back two 
decades to our own local real estate market, to the UBC Properties Trust, and to the innovative thinking of Lee.

Lee recalls how, when he �rst broached the land leasehold concept with board members, he believed it was an ideal way for UBC to earn income forever on the 
initial land lease. Furthermore, he held that it would allow the University to retain permanent control over the land interest after the lease expired. The concept, 
however, turned out to be a hard sell with industry locals who claimed that the model was destined to fail in the Vancouver market. Lee admits that when no
local bids were received on the initial 28 acres of land, even he started to have doubts about the viability of the concept. Addressing this lack of interest proved 
to be a challenge, and eventually Lee again turned to his relationships with overseas investors. That initial land parcel would become the �rst residential project 
on the UBC campus (Hampton House), and was also the impetus for the successful growth of UBC Properties Trust. Today, the Trust is responsible for the
generation of some $600 million, all of which is a result of the land-lease business model.

The early 1990’s was another period of innovation for Lee when, while serving on the board of a signi�cant pension fund, he 
introduced the concept of mezzanine �nancing as an alternative investment model.  The model has subsequently resulted in 
an impressive double digit average return over the last 18 years, which is further testament to legitimacy of Lee’s knowledge 
and creative insight.

On Success
When I ask Lee about his principles for success he quickly and naturally rolls out �ve – “be generous, establish a network, 
have a vision, have a passion, and establish a good reputation.”  After a brief pause he says, “money is not everything but it  
  comes with the others.”
   
  In looking at his illustrious career and countless distinctions it is obvious that these principles have served  
  Lee well. Just a few of his many honours include an Honorary Doctorate of Law from UBC, the Order of 
  British Columbia, and the Order of Canada. The graduate school at the UBC Sauder School of Business was
  named after him, as was the new YMCA facility in downtown Vancouver.  Furthermore, Lee takes a special 
  pride in his recent induction into the Business Laureate of British Columbia’s Hall of Fame – an 
  organization honouring outstanding contributions of BC business leaders to the province and country. He  
  counts this as being one of his career highlights and explains that, “being recognized by this group of  
  people was extremely gratifying.” 

  For myself, the last 25 years have been a long journey leading me to a point where I am fortunate to be fully
  engaged in the challenging, fast paced, and ever changing real estate development industry. Mr. Robert Lee
  represents everything that makes me know I made the right career decision. We as an industry, a city, and a 
  province are indebted to the unmistakable depth, breadth of connections, and friendships that he has 
  fostered for all of us. 

Mr. Robert H. Lee



12 Regional Office Development Cost Survey — Fall 2010

V A N C O U V E R      C H A P T E R

G R E A T E R  V A N C O U V E R      C H A P T E R

M E T R O  V A N C O U V E R      C H A P T E R

Comparative Tax Burdens
While it may not be the primary 
consideration, a growing number 
of businesses are considering the 
impact of the property tax burden, 
and the variations in that burden 
across the region, when making 
the decision on where to locate.  
Property taxes are not, for the most 
part, factored into per-square-foot 
lease prices but, like common area 
and maintenance (CAM) costs, 
they are paid in addition to the 
base lease rates.

Municipal property taxes pay for 
city services such as parks, roads, 
utilities, policing, fire protection and 
local improvements.  Property tax 
rates within any municipality are 
impacted by two factors.  The first 
is the value of the property being 
taxed and the second is the tax rate 
(mill rate) that the municipality 
applies to various property types.  
Municipalities ensure their ability 
to balance their budgets with their 
ability to adjust mill rates.  

The property tax burden for 
businesses varies from jurisdiction 
to jurisdiction however, compared 

to residential tax rates, businesses 
(‘industrial’ and ‘commercial’ 
property designations) pay a 
significantly greater proportion of 
the property taxes. 

For light industrial and 
commercial properties, research has 
indicated that the ideal median tax 
ratio (industrial/commercial tax rate 
to residential tax rate) is 3 to 1. Less 
than half the municipalities surveyed 
are in line with this ratio. The 
awareness among business owners of 
the disparity between commercial 
and residential tax rates is growing.  
Vancouver and Coquitlam’s ratio 
in 2008 was approximately 5 to 1 
and has been reduced to 4.5 to 1 in 
2010 by lowering or maintaining the 
business tax rate at the expense of an 
increase in the residential rate.  We 
commend both municipalities for 
their efforts and we look forward to 
future adjustments.  

The caution in using this 
comparison is that it may be 
misleading in times of rapid 
appreciation of residential land 
values vs. commercial land values, in 

these circumstances, the ratio may 
appear to worsen but the taxes are 
simply being spread out amongst a 
higher residential value base while 
actual taxes paid for commercial 
properties could stay the same.  To 
illustrate this in reality, NAIOP used 
the value of $6,600,000 from the 
scenario as a constant to calculate 
the level of taxes that the exemplar 
office building would pay in each 
municipality.  Not suprisingly, the 
highest absolute taxes were paid 
in Coquitlam which also ranked 
20th on the median tax ratio table.  
The next 4 highest taxes consisted 
of a number of municipalities 
with reasonable ratios including 
Abbotsford and Mission, showing 
very clearly that a low ratio does 
not necessarily translate into a 
competitive tax level for local 
business.  Even more surprising 
was that three of the top 5 cities 
(Burnaby, Vancouver and the City 
of North Vancouver) with the worst 
ratios had levels of taxation that were 
in the middle to the low end of the 
spectrum.  

For 2010, the five municipalities 
with the lowest commercial to 
residential property tax burden 
(rated from lowest to highest) were:

1. West Vancouver
2. Chilliwack
3. Langley (City)
4. White Rock
5. Abbotsford
The five Metro Vancouver and 

Fraser Valley Municipalities with the 
highest commercial to residential 
property tax burden (rated from 
highest to lowest) were:

1. Coquitlam
2. Vancouver
3. North Vancouver (City)
4. Burnaby
5. New Westminster
Small and medium sized 

commercial businesses are essential 
to the socio-economic health of the 
community and contribute to the 
goal of building compact sustainable 
cities. 

High municipal property 
taxes for these types of businesses 
have serious impacts on our city, 
neighbourhoods and employment 

V A N C O U V E R  C H A P T E R
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NAIOP would like to acknowledge and thank all 20 municipalities 
who took part in this year’s Development Cost Survey. Participation 
is voluntary and the time expended to respond to it can be significant, 
not unlike a “real” development application. Development in any 
jurisdiction is a partnership between business and the community. 
NAIOP is pleased to be in a position to work, on behalf of our members, 
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publication of this information for the business community. NAIOP 
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V A N C O U V E R      C H A P T E R

G R E A T E R  V A N C O U V E R      C H A P T E R

M E T R O  V A N C O U V E R      C H A P T E R

19th Floor, 885 West Georgia Street Vancouver, British Columbia V6C 3H4 Canada 
Telephone 604-891-3688    Fax 604-891-3788    www.kkbl.com

Our Commercial Real Estate practice 
group represents clients in a variety of 
complex real estate transactions and 
development matters including: the 
purchase and sale of shopping centres, 
office buildings and industrial parks; 
strata property development matters, 
including the preparation and filing of 
Disclosure Statements under the Real 
Estate Development Marketing Act; land 
assemblies, subdivision matters, includ-
ing providing advice regarding environ-

mental and municipal requirements; 
bare land strata developments, strata 
hotel and recreational developments, 
and leasing transactions (industrial, 
office, retail, and First Nations).  We also 
advise our real estate clients in connec-
tion with construction, takeout and 
inventory financings, and the structur-
ing of joint ventures, co-ownership 
arrangements and real estate syndica-
tions of all types, including limited 
partnerships.

Front left to right: Morley Koffman, Q.C., Patrick J. Julian, Daniel S. Remick,  
Andrea J. Wales, Stan Wong,  Mark E. Wong, Erin K. Tait, Leslie A. Tucker.  
Missing: Michael M. Kalef, Andrew G. Kadler

Graeme Silvera, Plenary Group Cohada Ltd.
Chair NAIOP Development Issues Committee 
Andrea Wellburn, Cushman & Wakefield LePage Inc.
Cheryl Carter, Business in Vancouver
Christine Campbell, Western Investor
John Conicella, Wesgroup Properties
Gaelen Henry, Wesgroup Properties
Darlene Hyde
Emel Tetiker, NAIOP
Geoff Heu, GWL Realty Adv.
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Property Tax
Municipality Business Mil Rate Residential Mill Rate 

Ratio of Business Mill Rate 
to Residential Mill Rate

2010 Rank Business to 
Residential Ratio

2008 Rank Business to 
Residential Ratio

West Vancouver 4.8353 2.3182 2.0858 1 3

Chilliwack 9.1883 4.2696 2.1520 2 4

Langley (City) 8.5338 3.8844 2.1969 3 2

White Rock 9.3037 3.7776 2.4629 4 5

Abbotsford 12.6500 4.7713 2.6513 5 1

Langley (Township) 9.1288 3.2023 2.8507 6 6

Port Moody 9.8343 3.2920 2.9873 7 10

Surrey 7.3798 2.4604 2.9994 8 7

Maple Ridge 11.7403 3.9124 3.0008 9 9

Delta 10.4049 3.4210 3.0415 10 8

Mission 14.4650 4.5657 3.1682 11 11

North Vancouver (District) 8.6340 2.6015 3.3188 12 14

Pitt Meadows 12.0750 3.5934 3.3603 13 15

Richmond 8.3639 2.4173 3.4600 14 12

Port Coquitlam 13.7092 3.8343 3.5754 15 13

New Westminster 14.2705 3.8241 3.7317 16 16

Burnaby 10.0296 2.5867 3.8774 17 17

North Vancouver (City) 9.7980 2.4898 3.9352 18 18

Vancouver 9.7808 2.1486 4.5522 19 20

Coquitlam 15.0318 3.2077 4.6862 20 19
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Move Towards Green

As a ‘snapshot’ of the increasing move towards 
sustainability amongst the municipalities, 

NAIOP has included a section within its survey 
on whether there are any sustainable/green 
building requirements (beyond the requirements 
in the BC Building Code) or incentives in place 
within each municipality. This year more than 
half (13 of the 20 municipalities who responded) 
confirmed they have requirements and/or 

Municipality Green Building Requirements/ 
Voluntary Measures Green Building Incentives Comments

Burnaby ✔ ✔
Applicants are encouraged to use LEED on a site specific basis. 

Storm water management, some reduction in parking for co-op car spaces

District of Maple Ridge ✔ Guidelines and Tax exemption provided in Town Centre

New Westminster ✔ ✔
Smart Growth Checklist required – compliance with the list can reduce 

approval processing times

Port Coquitlam ✔

Green roof (or equivalent) required where building area exceeds 500 m2. 
Up to $50 rebate available for use of low-flow fixtures. Fast track Building 

Permit application for LEED buildings. 

Pitt Meadows ✔ Smart Growth Checklist required – can reduce processing time if complied with.

City of North Vancouver ✔

Sustainability statement required for all development applications; direction from council to 
realize higher energy standards. No specific incentives but sustainable buildings could be 

viewed as more meritorious in the development application process

Port Moody ✔ ✔

Sustainability Checklist for 4 pillars of Port Moody's sustainability model: 
environmental, economic, social and cultural. required for all development proposals – 

requirement to achieve 25% better energy performance than MNECB.

Abbotsford ✔ ✔
If rainwater is managed onsite, (collected and dispersed) with 

no connection to the city system, drainage DCC's may be exempt.

District of North Vancouver ✔ Voluntary green building program.

Delta ✔

Delta has developed a “green growth” index as a tool to identify the sustainability 
features of major new development projects.  These features are reported to council and 

secured as part of development agreements.

Vancouver
COV Green Building Strategy and Green Homes Program. Floor space exclusions granted for 

wall assemblies to remove penalty for constructing walls with higher energy efficiency

Coquitlam Storm water design requirements

Richmond
Bylaw 8385 "Green Roofs & Other Options Involving Industrial Buildings" requires that 

industrial buildings outside of the City Centre, with a gross floor area of 2,000 m2 or more, to 
reduce the amount of storm water runoff by at least 20%.

incentives to promote sustainable building. 
Some were voluntary measures covering all 

areas of sustainability or smart growth, others 
were mandatory actions on particular items such 
as stormwater management and green (planted) 
roofs for buildings over a certain size.

Most municipalities now require some 
form of sustainability reporting as part of their 
rezoning/ development application, and many 

of these are offering incentives including density 
bonusing, floor area exclusions, transfers, DCC 
and tax exemption, as well as fast tracking the 
permit process for “green” projects. In future, 
the expectation is that many of the processes 
that are now voluntary will be formalized, as 
municipalities raise the bar on what is considered 
green.

Derek Jones is full of energy. He is ambitious, funny, and has more than a little to 
say about the up-and-coming generation of real estate professionals. Working as 
an Acquisitions Manager at Concert Properties for the last 6 years, he was drawn 
to the real estate industry because of the challenges created by the dynamic and 
heterogeneous nature the work. It is an industry where problem solving is a 
necessary skill, where “you never have all the information, and often have to put 
together the pieces to make an informed decision.” 

The real estate industry, however, is more than just a profession for Jones. It is 
also an industry lucky enough to have several well established associations that 
offer participants seemingly endless opportunities to connect with peers and 
mentors with shared interests. Indeed, Jones is actively engaged in the local real 
estate network, and it is for this aspect of his life that NAIOP has chosen to pro�le 
him as this years’ Developing Leader. 

Jones currently volunteers as the chairperson for NAIOP’s Vancouver Developing Leaders. Developing 
Leaders is a program targeted at members with less than 5 years of industry experience or who are under the 
age of 35. Jones became involved in the program 3 years ago when he was asked to help found and grow 
the Vancouver chapter. Jones is a strong proponent of the importance of networking for young people starting 
out in the industry, and he easily lists off several bene�ts that the program offers. Jones states that network-
ing opportunities with senior members of the industry, educational programs ranging from large industry 
luncheons to podcasts, and opportunities to get involved with the various NAIOP committees, are just a few 
of the ways that people can, and should, get involved.     

Far from single minded and a having a strong belief in the importance of a “life-work balance”, the UBC 
BComm graduate (Finance and Urban Land Economics), and CFA Charter holder, enjoys some pretty 
adventurous activities during his off time. A Lower Mainland local, he talks openly of his love of the great 
outdoors, with rock climbing and ski touring being just a couple of his special interests. 

NAIOP would like to thank Jones for his various contributions over the years. Through all of his efforts he has 
shown that he is an outstanding example of what the up-coming generation has to offer to the ever changing 
world of real estate. 

DL Spotlight: Derek Jones | Concert Properties
by Gaelen Henry

NAIOP’s Developing Leaders program: 
your career catalyst

If you’re a commercial real estate professional who’s 
35 or under, you know that “career” is a point that’s 
constantly in motion. Your forward momentum 
depends on your drive, your expertise and your 
connections with others in your �eld.

Your NAIOP Developing Leaders (DL) membership 
offers you:
 • Access to leaders in the profession, with 
    opportunities to tap into their expertise
 • Connections to peers for more effective 
    networking
 • Opportunities for mentoring and team-
    building 
 • Timely industry information that gives 
    you a competitive edge 

Interested? Start your engine: 
Call Derek Jones at djones@concertproperties.com now, 
and �nd out how NAIOP Vancouver can help 
you CareerForward—and faster. 

CareerForward with NAIOP Vancouver

career>>forward

DEREK JONES
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        Airport Executive Park Building 6 
        (AEP 6), located at 10851 
        Shellbridge Way in Richmond, is the 
        result of a conscious decision to 
        build one of the most modern, 
        functional, and environmentally 
        sustainable buildings in Richmond.

Some of the building’s key attributes include the use of locally sourced 
and recycled building materials, extensive use of natural lighting, a 
“green” housekeeping program, and an HVAC and building envelope 
system that is 25% more ef�cient than the baseline ASHRAE standard. 

The building addresses the challenge faced by many developers today 
regarding concerns about the impacts of business and development on 
the environment. Sun Life Financial recognized this challenge and took a 
leadership role to improve the design and construction to perform well 
beyond industry conventions.

AEP 6 is Richmond’s �rst LEED Gold Of�ce Building, a certi�cation that 
ensures long-term energy and occupancy cost savings for the tenant. 
Furthermore, the project demonstrates the commitment to environmen-
tally sustainable business practices on behalf of both the landlord and 
the tenant. Interested parties can take virtual tours of the building at 
AEP6.com

 Environmental Sustainability

The Grandview Woodlands Commu-
nity Health Facility is a product of a 
unique 10-year public-private 
partnership between Wesgroup and 
Vancouver Coastal Health (VCH). 
The site was chosen because of it’s 
proximity to the Commercial & 
Broadway SkyTrain Station and, as a 
result, the facility is able to offer highly accessible and inclusive health 
services for the immediate neighbourhood and the surrounding area. 

The challenge for the project was to design a facility which enabled VCH to 
consolidate several health centres into one building, thereby keeping costs 
down, while maintaining the high level ef�ciency and quality of service that 
the community requires. 

To meet this challenge Wesgroup designed an innovative and ef�cient 
space plan, including dual employee work stations, and “stop-and-go-
stations” whereby employees are able to temporarily connect to the VCH 
networks. Other features of the building include LEED Silver equivalency, a 
VRF system (ef�cient HVAC), and an air �ltration system that brings air 
quality up to hospital grade speci�cations. 

The Grandview Woodlands Community Health Centre is an industry leader 
in innovative use because it successfully addresses one of the main issues 
facing many large organizations today – that of increasing ef�ciencies, 
decreasing costs, and consolidating operations while still maintaining  a 
healthy environment for employees and customers. 

Innovative Use

Of�ce Pro�le2
0

1
0

GRANDVIEW WOODLAND COMMUNITY HEALTH CENTRE, VANCOUVER | Wesgroup Properties

INTERIOR LOBBY, GRANDVIEW WOODLANDINTERIOR LOBBY, AIRPORT EXECUTIVE PARK

AIRPORT EXECUTIVE PARK, RICHMOND | Sun Life Assurance Company of Canada

Airport Executive Park
Building Six
by Sun Life Assurance 
Company of Canada

Grandview Woodland
Community Health Centre
by Wesgroup Properties

Building Facts
Company:  Wesgroup Properties
Project Name:  VCH Community Health Centre 
  (Grandview Woodlands)
Location:  1669 East Broadway, Vancouver
New/Reno: New
Building Size: 60,076 sf
Of�ce/Health: 50,000 sf
Completion Date: August 2010

Building Facts
Company:  Sun Life Assurance Company of Canada
Project Name:  Airport Executive Park Building 6 (AEP 6)
Location:  10851 Shellbridge Way, Richmond, BC
New/Reno: New
Building Size: 66,506 sf
Of�ce/Health: 66,506 sf
Completion Date: January 2009
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Marketed By: Developed By: Managed By:

MARK CHAMBERS 604.640.5880
Mark.Chambers@ca.cushwake.com

TIM EVANS 604.233.1009
TEvans@bentall.com
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 The NAIOP  
advantage

NAIOP is a professional association 
with more than 10,000 members 
across North America who represent 
the interests of developers and 
owners of industrial, office and 
related commercial real estate. 
NAIOP’s Canadian network 
includes chapters in Vancouver, 
Calgary and Toronto.

For more information on NAIOP 
– Vancouver Chapter 
or any of its events,  

please visit the website at 
www.naiopvcr.com, 
call 604-601-5106 or 
fax 604-681-4545

Back (from left to right): Chuck We (Director at Large), Pav Sikham, CA (Treasurer) Bill Tucker (Director at Large), 
Jeff Rank (National Director), Stephanie Setchell (Events Committee Chair), Derek Jones (Developing Leaders Chair), 
Graeme Silvera (Development Issues & Gov’t Relations Chair), Bart Corbett (Education Committee Chair), 
John Conicella (Communications Committee Chair)
Front (from left to right): Maury Dubuque (Vice President), Geoff Heu (President), Jocelyne Legal (Past President), 
Ernest Hee (Legal Counsel), Don Harrison (Breakfast Committee Chair), John Scott (Sponsorship Committee Chair)

NAIOP truly reflects 
the pulse of the 

commercial/industrial development 
industry in Greater Vancouver. It 
provides its diverse membership 
with a valuable network of industry 
professionals, a critical forum to 
exchange ideas, economic information 
and market news, and a collective 
voice to lobby for regulatory debate 
and change. NAIOP works for 
members year round to enhance 
market knowledge and exposure, 
to help streamline the industry, 
and provide a healthy sprinkling of 
camaraderie and fun. The Vancouver 
Chapter of NAIOP is one of  
55 chapters within an extensive 
network that represent the interests of 
developers and owners of industrial, 
office and related commercial real 
estate throughout North America. 
NAIOP Vancouver committees are 
very active and have won several 
awards including Chapter of the 
Year 2003, the Periodical Publication 
Award 2004 for the Cost of Doing 
Business Survey and the 2007 Annual 
Publication Award from NAIOP 
National.

Through a grassroots network 
NAIOP seeks to create, protect and 
enhance property values.

Why become a member of NAIOP?
✔  Local networking opportunities through monthly 

breakfast speaker series and special events. Over 
the years, the Vancouver Chapter of NAIOP has 
featured speakers that include Mr. Bob Ackles, BC 
Lions, Mr. Brian Burke, formerly with the Canucks, 
Mayor Sam Sullivan, and the City of Vancouver 
Planner, Mr. Brent Toderian.

✔  National networking through conferences and 
access to NAIOP national database

✔  Industry and market information – through period 
publications and reports

 ✔  Educational opportunities – through special issue 
seminars and symposiums including the annual 
Developer’s Symposium

✔  Access to NAIOP’s online database 
and periodic newsletter

✔  Legislative voice – through our Legislative 
Issues and Government Affairs Committees

✔  Industry recognition – through 
our industry awards events

NAIOP members are the 
principal players who shape the 
commercial real estate industry




